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I N S I D E  T HI S  I S S U E

Top trade negotiators met re-
cently in a push to break down glo-
bal trade barriers but made little
progress in an effort to create a free
trade zone covering the European
Union (EU) and four South Ameri-
can countries.

The meetings were taking place
on the sidelines of a 180-nation
United Nations forum on trade and
development bringing together rep-
resentatives of the world’s richest
and poorest countries in Sao Paulo,
Brazil’s financial and industrial capi-
tal.

Developing nations renewed
calls for better access to the mar-
kets of the wealthier economies at
the 11th session of the United Na-

tions Conference on Trade and
Development, or UNCTAD. But
they also faced pressure to reduce
their own trade barriers.

In a move to break an im-
passe over agricultural subsidies
in developed countries, U.S.
Trade Representative Robert
Zoellick met with Brazilian For-
eign Minister Celso Amorim, Aus-
tralian Trade Minister Mark Vaile,
EU Trade Commissioner Pascal
Lamy and Indian Commerce and
Industry Minister Kamal Nath.

They said they made progress
but still need to resolve many tech-
nical details ahead of a July dead-
line in the stalled Doha round of
World Trade Organization (WTO)
talks aimed at slashing subsidies,
tariffs and other barriers to global
commerce.

“The U.S. is having a good re-
covery, and other countries are as
well,” Zoellick said. “If we can
combine an upswing in the world
economy with an expansion in
trade, that’s the best thing we can
do.”

Added Lamy: “The political
direction is there. We all agree
that export subsidies have to be
phased out, domestic support has
to be reduced and market access
has to be approved.”

The European Union agreed
in principle last month to scrap ex-
port subsidies on farm produce -
blamed for hurting producers in
poor countries - and dropped con-
troversial demands for new global
rules on investment, competition
and government procurement.

The United States already has
signaled readiness to scrap its own
much smaller export subsidies and
trade-distorting export credits. But
both Washington and Brussels
have stressed that the concessions
are conditional on poorer countries
agreeing to open their own mar-
kets. Amorim also met separately
with Lamy on the formation of a
new trade bloc linking the EU and
South America’s Mercosur group
- Argentina, Brazil, Paraguay and
Uruguay.

The two sides hope to seal a
free trade deal by October, but
Amorim and Lamy told reporters
the two sides remain far apart on
the key issues of agricultural sub-
sidies, services and government
procurement. They ordered their
teams of negotiators to continue
working through Monday in Sao
Paulo and stressed they are still
committed to the October dead-
line. Lamy said the two sides
agreed that “we want an ambitious

Little Progress on EU-South America Trade
Courtesy: Associated Press

Little Progress -Continued on page 10
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Free trade agreements aren’t
easy to achieve. Every country
wants to have free access to other
markets and yet restrict access to
their market to protect their inter-
ests. It is understandable,  defen-
sible AND needed. Countries want
to protect their internally produced
products from international compe-
tition. Trying to balance these needs
presents a real challenge.

As we move into the global
marketplace of the future is this pro-
tectionist strategy the best practice?
In the short-run, the obvious an-
swer is “yes”. Without protection,
the economic ability of a nation that
is unable to quickly adapt to the
open marketplace is compromised.
But what about in the long-term?

If economists are right, and
comparative advantage is a real glo-
bal driving force that determines
who (which countries) provides
what from where, then maybe a dif-
ferent strategy is needed over the
long term. The absolute challenge
is for any nation to figure out what
it can provide to the world economy
in which it has a comparative ad-
vantage to do so. To a highly de-
veloped nation, such as the U.S.,
this is an easy decision—the U.S.
has many advantages over other na-
tions, such as technology, raw ma-
terials, educated work-force, etc.
The task facing emerging countries
is much more difficult.

The value offered to the global
marketplace by emerging countries

might be at present minimal in a glo-
bal sense.  The traditional value con-
tribution of countries like Guate-
mala, providing a world source for
commodities such as bananas, may
not be enough to raise a country eco-
nomically with or without free trade
agreements. Opening markets with
trade agreements means that free
market actions need assistance for
a country to compete—maybe even
survive. Even if Guatemala sold ev-
ery banana it could produce, and this
wealth trickled down to the popu-
lace, the value created would not be
sufficient to make Guatemalans
large consumers of products from
other countries. What countries like
Guatemala must do is formulate a
long term strategy that recognizes
its potential strategic opportunities as
a player in the global marketplace
and then develop comparative ad-
vantages to support its role. While
countries like these are in flux—not
yet having comparative advantages
in the marketplace—free trade
agreements are critical to their sur-
vival in the near future.

The greatest challenge of all to
any country is how to transition from
the protectionist Free Trade Agree-
ment era to the emerging free glo-
bal marketplace , driven by the prin-
ciples described by the economist
Adam Smith over two hundred
years ago in his book, “Wealth of
Nations.”

Free Trade Agreements:
A Short-term Solution
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South America Focus

Thousands of trucks rumble into
South America’s largest port each day,
hauling everything from auto parts
to coffee bound for Europe, Asia and
the United States. At least that’s what
the paperwork says, although it turned
out to be wrong in one telling secu-
rity breach involving about 40 con-
tainers of Brazilian coffee beans last
year.

Without opening the containers,
it would take an X-ray or radiation
detectors to reveal
what’s truly inside.
Those are two of
several screening
measures sched-
uled to start July 1
to prevent terror-
ists from shipping
explosives, guns
and other deadly material, although
only one in 10 ports around the world
has met the requirements so far.

Santos port officials say their
security plan will be approved before
July 1. But it will take months to
implement, including constructing
miles of higher fences, installing an
electronic identification system for
20,000 people who pass through the
port’s 60 entrances daily and putting
up a closed circuit monitoring sys-
tem with nearly 500 cameras.

Now, small ferries motor near
enormous freighters taking on stacks
of containers as security guards give
paperwork cursory checks. Getting
inside the port and close to docked
ships isn’t hard, a factor that experts
say could make it an inviting place
for terrorists planning to hijack ships
or use containers to smuggle weap-
ons of mass destruction to overseas
targets.

Failure to comply with the July
1 date imposed by the International

Maritime Organization, a U.N. agency,
could cause trade problems if coun-
tries like the United States turn away
or perform lengthy inspections on
ships calling at ports that don’t meet
the new security standards.

Ships heading to the United States
from ports that don’t comply with the
code, for example, could be searched
by the U.S. Coast Guard and, in the
most extreme cases, be ordered back
to sea.

By mid-June, only
654 of the 6,114 ports
subject to the interna-
tional security code - es-
tablished after pressure
by the United States in the
wake of the Sept. 11 at-
tacks - were in compli-
ance.

Chris Austen, chief executive of
the British firm Maritime & Underwa-
ter Security Consultants, is working
with 300 ports and many are still or-
dering equipment such as closed-cir-
cuit TVs and training.

”Many ports only started work-
ing on it in May,” he said.

Complicating ef-
forts to boost security,
ports tend to be danger-
ous places full of ques-
tionable characters and
criminal elements.

”You go there at
night, and you will be
beaten up by gangs,”
Austen said. “Ports are full of scoun-
drels.”

More than 40 containers, each
filled with 21 metric tons of Brazilian
coffee, were cleared by customs of-
ficials at an inland facility in late 2002
and early 2003 and taken by trucks to
Santos for shipment to New Orleans,
Rotterdam and other ports. When they

were opened, there was only dirt, ce-
ment or sand inside matching the
weight of the purported coffee.

Police suspect truckers were in-
volved in a scheme to steal the cargo
and identified ringleaders, but failed
to get convictions.

Inspectors have since stepped
up spot checks of cargo leaving
Santos, but are opening only about 3
percent of the containers, said Jose
Carlos Ramalho, chief of the anti-
contraband unit of the Santos cus-
toms office.

Security experts say it’s impos-
sible for authorities in any country
to check all of the millions of con-
tainers that travel around the globe -
even with expensive scanners that
can see inside containers and radia-
tion detectors to guard against con-
cealment of a radioactive “dirty
bomb.”

Elsewhere around the world,
security upgrades are hit and miss:
In Port Haina, the Dominican
Republic’s largest port, cranes and
construction workers are building
security buildings while technicians

measure for the instal-
lation of container-
sized X-ray machines.

Software experts
troubleshoot a com-
puter program that
tracks goods coming
in and out while secu-
rity guards remind

workers to show their electronic
badges.

Nigeria’s main port in Lagos, the
largest in West Africa, recently ac-
quired mobile container scanners. A
high wall surrounds the port - but a
reporter wasn’t asked for identifica-
tion before entering.

Many Ports to Miss Security Deadline

Deadline -Continued on page 10

Courtesy: Associated Press

Only 654 of
6,114 ports...
in compliance
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The Ethics and Professional
Standards Committee (EPSC) has
unanimously recommended a “Cer-
tification with Honors” Award Pro-
gram to the Certification Board of
Governors (CBG) to single out the
top 10% of IIEI’s certification pro-
gram graduates.  That Award Pro-
gram as outlined below has now
been approved by the CBG.

The goals of this initiative in-
clude challenging students, provid-
ing incentive and instilling a spirit of
high academic achievement and ac-
complishment.  It’s also intended to
recognize outstanding performance
and provide distinctive value-added
to the individuals, their employers,
the CBG and IIEI to those select
few who meet the following ap-
proved requirements.

Award Program criteria man-
dates a minimum of 95% on all ex-
ams and course grades required for
each of IIEI’s 9 certification pro-
grams including midterms, finals,
overall course grades and the Cer-
tification Exam.  A recommendation
is also required from each course
instructor to help single out those pro-
fessionals who clearly demonstrate
excellence beyond course require-
ments--specifically students who ex-
pend extra effort, show initiative,
suggest improvements, make other
noteworthy contributions and gener-
ally enrich the overall learning envi-
ronment.

All “Certification with Honors”
Award Program recipients will re-
ceive: a distinctive IIEI certificate,
and a special personal letter to them
and a supervisor of their choice

along with recognition here in
GlobalWatch®.

The Award Program, will be
implemented September 1st, 2004,
in conjunction with IIEI’s Fall se-
mester.  To be eligible, potential
“Certification with Honors” Award
Program recipients must begin their
applicable certification program on
or after that date.

There will be no retroactive
awards.  Additionally, the Award
Program results and the above cri-
teria will be monitored and reevalu-
ated by the EPSC and CBG to in-
sure goals are met.  Details of the
“Certification with Honors” Award
Program will also be posted and
maintained on IIEI’s Internet site.

The EPSC has other initiatives
on our agenda as well.  These in-
clude adding:  the Ethics in Trade
Compliance course to the current
US Export Compliance Officer®

(CUSECO®) curriculum or other
certification programs; a  situation-
based approach for exams that
would add scenarios followed by
related essay and short answer
questions to the existing multiple
choice question format; a new cer-
tification that would add another
level and broaden the present Cer-
tified  CUSECO® Program and in-
clude requirements for customs, im-
ports and compliance program de-
velopment.

You will read and/or experience
the results of our ongoing efforts in
the coming months. If anyone has
constructive suggestions or ideas for
other EPSC initiatives, please don’t

hesitate to forward them to me at
jpriecko@industrycertification.org.
If you want to know more about the
CBG or the EPSC go to http://
www.industrycertification.org.

The Certification Board of Governors
Raising the Standard, “Certification with Honors” Award Program

By:  John Priecko; Chairman, Ethics and Professional Standards Committee

Caulyne Barron has been ap-
pointed Director of the Certification
Board of Governors. In this capac-
ity she not only manages the daily
activities of the Certification Board
of Governors (CBG), but is respon-
sible for achieving the strategic mea-
sures of the CBG.

Caulyne brings with her a
wealth of experience gained as the
Managing Editor of School Age
Notes, a national educational publi-
cation, and as Operations and Ac-
creditation Manager for the Middle
Tennessee Kaplan Testing Center.

One of her important duties will
be the outreach program aimed at
increasing the visibility of the orga-
nization through the CBG’s direct
particiaption in industry trade con-
ferences and speaking engage-
ments.

CBG Director Appointed

Over 300 new
Export Enforcement
Officers are in the

approved
Homeland Security

Budget for ‘05
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Ethics in Trade Compliance
New

Course

Offering

in answer to your requests

Read the newspaper headlines to
see the value of this course!

This online instructor facilitated course brings the topic of
ethics alive and into your daily business practices in a way
that helps your employees be your front line of defense
against export compliance violations.

Class Starts September  16
Call a Registration Advisor Today

(800) 474-8013
Outside the U.S. 01-602-648-5750

The International Import-Export Institute is nationally accredited by the Distance
Education and Training Council, which is recongized by the U. S. Department of
Education.

The International
Import-Export Institute

Limited
Space

Register
Today

Class
Open
24/7

Poorest -Continued on page 9

South America Focus

Poorest of Poor Countries
Ask for Help

By Mario Osava

SAO PAULO, Jun 16 (IPS)
The most vulnerable countries

need to be given specific attention
in all global forums because they
are not receiving the official de-
velopment assistance (ODA) that
wealthy countries promised and
are finding it difficult to take ad-
vantage of the expansion of inter-
national trade.

Such was the appeal made by
Anwarul Chowdhury, U.N.
undersecretary general and high
representative for what are known
as the least developed countries
(LDCs), landlocked developing
countries and small island states,
in his address to the eleventh ses-
sions of the United Nations Con-
ference on Trade and Develop-
ment (UNCTAD XI).

The ODA goal for the 50 poor-
est countries is 0.2 percent of gross
domestic product of the rich coun-
tries, but today reaches just 0.11
percent GDP.

Cotton is among the main ex-
ports of at least 20 of the LDCs,
most of which are in Africa. As a
result of the subsidies the United
States grants its cotton growers, in-
ternational prices for this commod-
ity stand at 25 percent below what
experts estimate they should be.

A consequence of this imbal-
ance is that Africa lost an esti-
mated 300 million dollars in rev-
enues, Chowdhury told IPS.

That is a crucial sum of money
for countries where the vast ma-
jority live on less than a dollar a

day, and life expectancy is no more
than 50 years.

In Benin, Burkina Faso and
Mali, some 11 million people depend
on income from cotton, and suffer
the direct effects of U.S. cotton sub-
sidies, which were recently con-
demned by the World Trade
Organisation in a complaint filed by
Brazil.

The LDCs are home to 736 mil-
lion people — more than 11 percent
of the global population — but their
participation in global trade is just 0.4
percent, said the U.N. undersec-
retary general. Most are among the
39 countries that rely on one single
commodity, like cotton, and left with-
out alternatives when international
prices plummet.

As such, in addition to a price
recovery, these countries need the
international community to establish
a ‘’consistent policy for stabilising
those prices,’’ said Idris Waziri, trade
minister for Nigeria, which is also a
‘’victim’’ of the U.S. cotton subsi-
dies, although it is not on the list of
LDCs.

Unless they receive twice the
current amount of development aid,
their foreign debts are cancelled and
conditions established to diversify
their economies — such as more
favourable terms of trade — the
LDCs will not achieve the Millen-
nium Development Goals (MDGs),
agreed in 2000 to cut poverty and
hunger in half by 2015, said
Chowdhury.

Trade liberalisation amongst
other developing countries is essen-
tial for the LDCs, because more than
half of their international exchange
occurs within the developing world,
while 42 percent is with industrialised
countries, he said.
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In Compliance....

Expert Advice on:

Commodity Jurisdiction Determinations - Final Exam

Certified U.S.
Export Compliance

Officer

Valued by you, your
company and the US

Government.
For information on how you

can become certified,
call or go online

800-474-8013
www.usexportcompliance.com

Answers on page 10.
Answers

INSTRUCTIONS:  Select one an-
swer for each of the following.

1. If you’re not sure of the jurisdic-
tion of your article, you should sub-
mit a:
a.  Commodity Classification Request
through the US Department of Com-
merce.
b.  Commodity Jurisdiction Determi-
nation to the US Department of
Homeland Security.
c.  Classification Determination to the
US Bureau of Customs & Border
Protection.
d.  Commodity Jurisdiction Request
to the US Department of State.

2.  The correct regulatory references
for determining jurisdiction for de-
fense articles are the:

a.  International Traffic in Arms
Regulations (ITAR), Parts 121 &
122.
b.  ITAR, Parts 120.3 & 120.4.
c.  Export Administration Regula-
tions, Parts 730 & 774.
d.  Code of Federal Regulations,
Chapter 10, Sections 7710 & 7711.

3.  Along with reading the applicable
regulations, anyone submitting a CJ
Request, should also refer and
adhere to the US Department of:
a.  State’s “Guidelines for Prepar-
ing CJ Requests.”
b.  Commerce’s “Red Flag Indica-
tors.”
c.  Defense’s “Guidelines for Pre-
paring ITAR Exemptions.”
d.  Treasury’s Lists of Denied, De-
barred and Defunct Parties.

4. To submit a quality, accurate,
clear, concise and complete CJ Re-
quest, you must be:
a.  an Attorney at Law.
b.  an Empowered Official.
c.  a licensed Psychiatrist.
d.  none of the above.

5. Without doubt, the most important
factors in preparing any CJ
Request are:
a.  thickness of the submission and
number of tabs.
b.  color and weight of the paper.
c.  content and substance.
d.  the title of the preparer and cost
of preparation.

The Bureau of Customs and Border
Protection has posted a June 2004 version
of  the agency’s Valuation Encyclopedia to
its web site. It is a reference guide for im-
porters to determine whether certain
charges incurred in international transac-
tions are subject to duty and fees.  Cus-
toms instructed that the material in this
publication is provided for general infor-
mation purposes only, and should be used
as a guide.

The complete 528-page booklet can
be viewed on-line at:
http://www.customs.ustreas.gov/xp/
cgov/toolbox/legal/
informed_compliance_pubs/

2004 Customs Valuation
Encyclopedia Online

In the last two issues of
GlobalWatch® there were 3 different
articles on Commodity Jurisdiction
(CJ) determinations.  A variety of im-
portant and valid points were made
by authors with unique backgrounds
and perspectives.

To bring closure to the subject,
and in the spirit of academic achieve-
ment and advancement, here is a CJ
Final Exam to accentuate some of the
high points.  Hopefully you read all
the material and referenced re-
sources.  Having completed the re-
view, you should be able to easily an-
swer each of the 5 questions.  To pass
you must get 100% to prove your mas-
tery of the subject.



P A G E  7 V O L U M E  6,  I S S U E  4

U.S. Bureau of Industry and Security
News and Announcements

In 2004, BIS sanctions
are predicted to set an

all time record.

Don’t be the
next one!

Certification Board
of Governors

Announcement

New Web Address

www.industrycertification.org

The Office of the United States
Trade Representative announced today
that the  Central American Free Trade
Agreement (CAFTA) was signed on
May 28, 2004, at the organization of
American States in Washington, D.C.

The Agreement will be signed by
U.S. Trade Representative Robert B.
Zoellick on behalf of the United States
and trade ministers from Costa Rica, El
Salvador, Guatemala, Honduras and
Nicaragua on behalf of their nations.

“CAFTA will promote U.S. exports
to a large and important market, even
as it supports continued openness and
democracy in Central America,” said
Zoellick.

”The FTA will reinforce free-mar-
ket reforms in the region and will also
strengthen the rule of law and sustain-
able development. Signing CAFTA will
fulfill a vision of expanded economic
opportunity and trade put forward by
President Bush, and will send an im-
portant message that the United States
is strongly committed to free trade with
our Central American neighbors.”

According to the release, U.S. ex-
ports to Central America have grown
71% since  1996, totaling $10.9 billion
in 2003.

More than 70% of CAFTA imports
already  enter the U.S. duty-free under
the Caribbean Basin Initiative and Gen-
eralized  System of Preference pro-
grams.

CAFTA will create the second-larg-
est U.S. export market in Latin America,
following Mexico, the release stated.

USTR Announces Signing of
Central American Free Trade

Agreement

The Bureau of Industry and
Security’s (BIS) 17th Annual Up-
date Conference on Export Con-
trols and Policy will be held on Oc-
tober 4-5 at the Renaissance Hotel
in Washington, D.C.

The Preregistration will take
place the evening of October 3. This
premier Department of Commerce

event offers comprehensive in-
formation useful to exporters af-
fected by U.S. export control
policies and procedures.

For more information, please
see the BIS website:

http://www.bis.doc.gov/
17thAnnualUpdate.htm

BIS 17th Annual Update Conference Scheduled

The U.S. Department of
Commerce’s BIS  today announced
that Pratt & Whitney (Pratt) of East
Hartford, Connecticut, voluntarily
self-disclosed the violations and co-
operated fully with the investigation.
And agreed to pay a $150,000 civil
penalty to settle charges that it com-
mitted 42 violations of the Export
Administration Regulations (EAR)
when it exported controlled items
without licenses.

The Commerce Department’s
BIS charged that between August
1998 and September 1999, Pratt
failed to obtain the required Depart-
ment of Commerce export licenses
for controlled technical data relat-
ing to material coating and gas tur-
bine engine components.

Some of the charges stemmed
from violations of the “deemed ex-
port” provisions of the EAR for re-
leasing controlled technology to for-
eign nationals from various coun-
tries, including Germany, the Neth-
erlands, and Spain.

BIS also charged Pratt with fail-
ing to obtain the required licenses
for exports to China, Japan, and
Singapore.

Pratt & Whitney Self-Discloses
Illegal Transfers of Technology

The U.S. Department of
Commerce’s BIS announced that on
March 29, 2004 Parts 738, 742, 772,
and 774 of the Export Administration
Regulations have been amended, re-
moving the license requirements for
certain regional stability items and for
certain crime control items destined
to Bulgaria, Estonia, Latvia, Lithuania,
Romania, Slovakia, and Slovenia to
reflect the accession of those coun-
tries to the North Atlantic Treaty Or-
ganization (NATO). (69 Fed. Reg. 36009)

EAR Amended for NATO

Demonstrating its promised
stepped up enforcement efforts, the
Bureau of Industry and Security (BIS)
has posted twenty-five enforcement
cases on its web site.
www.bxa.doc.gov/news/index.htm

Stepped up Enforcement
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In 2003, Brazil was the
world’s fifteenth largest economy.
It is characterised by
large agricultural, mining,
manufacturing and ser-
vices sectors. Industrial
capacity is concentrated
in the southeast. Elabo-
rately transformed manu-
factures lead Brazil’s ex-
port mix, but agriculture exports
have been increasing as the agri-
cultural sector focuses more in-
tensely on soya, corn and wheat
production. The country’s princi-
pal exports creating a trade sur-
plus of more than US$20 billion
in 2003 were transport equipment
and parts, metallurgical products,
soybeans, brans and oils, and
chemical products.

Recent economic setbacks
have included the internal energy

crisis in 2001, in-
creased interna-
tional investor
risk aversion fol-
lowing the 2001
terrorist attacks
and knock-on ef-

Brazil: World’s 15th Largest Economy

Brazil at a Glance

Trade surplus
US$20 Billion

in 2003

fects of the economic crises in some
South American countries in the last
few years. Ongoing IMF support
since August 2002, and sound eco-
nomic management by the Lula
Government have helped to restore
confidence in the Brazilian
economy.

Annual data 2002(a)        Historical averages (%)   1998-2002

 Population (m)  176.0(b)   Population growth  1.0

 GDP (US$ bn)  460.8(c)     Real GDP growth  1.7

 GDP (US$ bn; PPP)  1,345(b)   Real domestic growth  0.4

 GDP per head (US$)  2,618    Inflation  6.1

 GDP per head (US$ ppp)  7,643    Curr-acct balance/GDP  -3.9

 Exchange rate (av) R:US$  2.9(c)    FDI inflows/GDP  4.6

(a) Economist Intelligence Unit estimates. (b) Economist Intelligence Unit

estimate. (c) Actual. Source: Economist.com

After thirteen years of bilateral
conversations and two of negotia-
tions, the U.S. – Chile Free Trade
Agreement entered into force on
January 1, 2004. On that date, tar-
iffs on 90% of U.S. exports to Chile
and 95% of Chilean exports to the
United States were eliminated. Chile
is currently ranked as the 36th  larg-
est export market for the United
States.

In the three months following the
entry into force of the U.S.-Chile Free
Trade Agreement, total U.S. exports
to Chile increased by 24 percent com-
pared to the same period of 2003,
growing from $617.29 million to

$766.79 million. This compares fa-
vorably to an increase of 13 percent
in U.S. exports to the world in the
first quarter of 2004.

According to the Central Bank of
Chile, during the first quarter of this
year Chilean exports to the U.S. grew
12.1%, to a total of US$1.17 billion.
During this period, 10.4% of Chilean
exports were industrial products,
39.6% natural resources and 50%
processed goods based on natural
resources. Chilean exports of raw
materials and other goods used by
U.S. businesses to manufacture
higher-value products have in-
creased.

Chile- U.S. Free
Trade Agreement

Chile at a Glance
GDP: ppp - US$153.1 billion (2000 est.)

GDP - real growth: 5.5% (2000 est.)

GDP - per capita: $10,100 (2000 est.)

Inflation rate: 4.5% (2000 est.)

Labor force:  5.8 million (1999 est.)

Unemployment rate: 9% (Dec. 2000)

Industries: copper, other minerals,
foodstuffs, fish processing, iron and
steel, wood and wood products,
transport equipment, cement, textiles

Exports: $18 billion (f.o.b., 2000)

Exports - commodities: copper, fish,
fruits, paper and pulp, chemicals

Exports - partners: EU 27%, US
16%, Japan 14%, Brazil 6%, Argentina
5% (1998)

Imports: $17 billion (f.o.b., 2000)



P A G E  9 V O L U M E  6,  I S S U E  4
Poorest -Continued from page 5

Source: Inter Press Service News
Agency http://www.ipsnews.net

The mechanisms for boosting
South-South trade in discussion at
UNCTAD XI, like the Global Sys-
tem of Trade Preferences (GSTP),
a scheme exclusive to developing
countries, are a priority for the group.

But they also need measures to
help them gain greater and better ac-
cess to the markets of the industri-
alized North, where the bulk of world
trade is concentrated.

Another 31 countries — of
which 16 are LDCs — are in a very
vulnerable situation because they
lack an outlet to the sea, such as
Bolivia and Paraguay in South
America. This poses a serious ob-
stacle because it increases shipping
costs for their foreign sales an av-
erage of 30 percent, said
Chowdhury.

These countries need the soli-
darity and cooperation of their
neighbours, like Argentina, Brazil
and Chile in the South American
case, he said.

Small island developing states
face their own set of problems. The
nations of the Caribbean are highly
dependent on the tourism industry,
and those of the Pacific struggle with
the enormous distance that sepa-
rates them from the major markets.

Furthermore, they are too small
to attract significant investment.
That is why an economic integra-
tion process is recommended, said
the U.N. official.

These three groups of develop-
ing countries require differentiated
treatment if they are to benefit from
international trade liberalization, and
that is what is hoped will material-
ize with support from UNCTAD and
from other multilateral agreements.

One only has to glance at the re-
sults posted on the Bureau of Indus-
try & Security (BIS) web site to un-
derstand the growing importance of
export compliance. The U.S. Depart-
ment of Commerce recently an-
nounced that BNC Corp., also known
as Berkeley Nucleonics Corporation
(BNC), of San Rafael, California,
agreed to a $55,000 civil penalty and a
five-year denial of export privileges to
settle charges that it made unlicensed
exports in violation of the Export Ad-
ministration Regulations (EAR). The
Commerce Department’s BIS agreed to
suspend the denial of export privileges
penalty for a period of one year and
thereafter waive the denial penalty
contingent on BNC not having com-
mitted further violations during the
suspension period.

At the time of the export, DAE
and NPC were both on BIS’s Entity
List and exports to DAE and NPC
therefore required prior authorization.
The Entity List is a compilation of end
users that have been determined to
present an unacceptable risk of diver-
sion to developing weapons of mass
destruction or missiles used to deliver
these weapons. Exports to those ap-
pearing on the Entity List require li-
censes. The BIS maintains the Entity
List to inform the public of the export
license requirements related to these
entities. You will find a link to the En-
tity List at: http://www.bis.doc.gov/
entities/default.htm

In the related criminal cases, on
June 9, 2004, BNC pled guilty in the
Northern District of California to vio-
lating the EAR and was fined $300,000.
On December 17, 2003, two former
employees of BNC, Richard Hamilton
and Vincent Delfino, also pled guilty
to related charges. Hamilton pled
guilty to misrepresenting and conceal-
ing facts on an export document.
Delfino pled guilty to making a false
statement on an export control docu-
ment. Both were sentenced to a crimi-
nal fine of $1000, two years probation,
and 100 hours of community service,

and were prohibited from engaging in
or facilitating export transactions.

Although this is somewhat of a
typical case in disposition, violations
can range in financial terms—penalties
and fines--into the millions of dollars
for multiple on-going violations. For ex-
ample,  the Boeing Company. Even more
serious to managers at a personal level
is the fact that jail time is becoming a
common sentence. The case shown
above has a two-year sentence served
as probation. Any additional violations
could result in hard jail time for respon-
sible managers.

Equally serious, are sanctions in-
cluding loss of export privileges. In ex-
treme cases, such as Suntek Microwave
Inc, the loss of export privileges was
twenty years. In many instances, such
a denial of export privileges would lead
to the financial failure and closing of a
company.

The “deemed export” provision of
the EAR states that an export license is
required to release technology to a for-
eign national in the United States if a
license would be required to export that
technology to his/her home country.
Recently, companies have seen an in-
crease in individual foreign nationals
visiting the U.S. attempt to purchase
goods requiring an export license.  As
a result, the U.S. Department of Com-
merce has stepped up its enforcement
effort in this area. Even though the
sales are domestic in nature—selling to
an individual within the U.S., compa-
nies are still responsible for obtaining
export licenses if the person purchas-
ing the goods is holding citizenship
from a country requiring it.

The trend is obvious. Companies
must recognize the importance of
compliance to stay in business. Not
only will ignorance of the regulations
harm the company, but also it has the
potential to do serious harm to the
country’s war on terrorism. But
perhaps the single biggest motivation
for managers to comply is because if
they don’t they will go to jail.

Compliance Enforcement:  A warning to U.S. Companies
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result. Today, after the meeting, we
have a better sense of what the is-
sues are and how we can resolve
them.”

Members of the world’s least
developed countries also gathered
Sunday as the UNCTAD forum be-
gan, discussing ways to boost trade
between developing countries to
boost their share of the global
economy. The week long forum is
drawing leaders of Latin American
countries, plus trade ministers and
development officials from most
other nations.

UNCTAD, which holds the
event every four years, held its last
forum in Thailand, in 2000 just
months after the WTO’s attempt to
launch a new round of trade nego-
tiations in Seattle collapsed amid
violent anti-globalization street pro-
tests.

The U.N. organization does not
have the power of the WTO to ne-
gotiate and enforce treaties, but the
two groups cover many of the same
issues. Participants hope the meet-
ing will help shift the global agenda
from fighting terrorism to moving
international trade talks forward and
combatting Third World poverty.
Though the forum began Sunday,
the key opening ceremony will take
place Monday when U.N. Secre-
tary-General Kofi Annan is to ad-
dress the delegates.

Shipments of narcotics and guns
in and out of the port are common,
arranged by criminals who bribe port
officials, said Emeka Okoroanyanwu,
editor of the Lagos-based Maritime
Quarterly trade publication.

And highly organized thieves
known as “wharf rats” have such free
access to the port that more than 80
percent of the used cars brought into
Nigeria on open ships are vandalized
so parts can be stolen, said Chika
Ezenwe, a licensed cargo clearing
agent. “The only ones that are safe
are those that come inside containers,”
he said.

The head of the Nigerian Ports
Authority, Adebayo Sarumi, said in a
speech in March that Nigeria and
neighboring countries had not done
enough to meet the security code.

In the Indonesian port of Batam,
a 45-minute ferry ride from
Singapore, almost anyone can walk
in with a wave to unarmed guards.
Motorcycle taxis roar throughout the
port, and street vendors sell food from
tiny stalls next to ships unloading
cargo. The closest security guards are
400 yards away at the port’s main en-
trance.

Batam did put in a higher fence
to meet the security code, and guards
are receiving extra training, but port
director Sudirman Purwo said it’s un-
likely the port will meet the July 1
deadline.

Though Brazil is scrambling to
make sure its 183 ports have their
security plans in place, the govern-
ment didn’t release $32 million in fund-
ing to boost security until May.

At Santos, new moves to moni-
tor who gets inside the port will be a
significant improvement, said Mariliza
Fontes Pereira, who heads the port’s
compliance task force. Hundreds of
additional security guards will scruti-
nize trucks as they enter, and a radar
system will eventually be installed to
make sure small boats don’t get too
close to big ships.

“You’ll never be 100 percent
safe, but if there are any suspicions
about a trucker or his cargo, he
won’t be able to go to the docks,”
she said. “The police will be called
and his cargo will be checked.”

Even before the security rules
were established, Santos had tighter
security than many other ports in de-
veloping countries. Vendors hawk-
ing food and international phone
cards set up shop just outside the
port’s gates, but aren’t allowed in-
side. Security guards with digital
cameras stop trucks with contain-
ers of imports before they leave the
port so the truckers can be photo-
graphed in front of their rigs’ license
plates.

Austen, the security expert, said
the new security rules shift the em-
phasis from preventing theft to pre-
venting terrorism.

“Now people are worried about
the cargo leaving the port being a
threat and the ships themselves be-
ing a threat,” he said. Efthimios
Mitropoulos, the secretary-general
of the International Maritime Orga-
nization, warned that shipping could
be disrupted if ports don’t quickly
come into compliance. But security
experts doubt politicians will want
to be blamed for harming the deli-
cate world economy, especially
President Bush, who is in the midst
of an re-election campaign.

“No one in the shipping busi-
ness believes that international trade
will suddenly shut down,” said Jim
Hunter, a partner with the Merlin
Risks security firm advising two Bra-
zilian ports. “People are hoping as
long as you are making a good faith
effort to comply, you won’t pay too
high of a price for lack of perfor-
mance.”

The Bush administration plans
to move cautiously on enforcement.
“If we don’t get it right, we end up
slowing things down or shutting
things down, and that’s not what we
want,” said U.S. Coast Guard
spokeswoman Jolie Shifflet.

Deadline -Continued from page 3

Courtesy: Associated Press

ANSWER KEY for the CJ
Determinations - Final Exam

1. d, 2. b, 3. a, 4. d, and 5. c.

CJ Exam -Continued from page 6
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IIEI Awards
Certifications

Congratulations to the following on
successful completion and recent
award of the respective certifications.

IIEI Student
Honor Roll

Students with outstanding perfor-
mance for two or more semesters.

Congratulations!

By Melissa Jensen

Not sure if you qualify for ad-
mission into the Bachelor degree pro-
gram?  Would you like to complete
your bachelor degree sooner than you
thought possible considering your busy
schedule and active lifestyle? You can
start working toward your Bachelor
of Science in International Trade Man-
agement degree without even apply-
ing for acceptance.  Anyone with at
least a high school diploma can take
courses through the Institute. When
you gain admission to the Bachelor
degree program, any credits previously
earned at the Institute will automati-
cally be applied to the degree require-
ments.  I am currently taking classes
at IIEI but I am not accepted yet.  I
still need the lower-division credits,
which I am working on at local com-

munity college.  If you are like me,
looking to shorten your days to gradu-
ation, this is a great tip to speed up
the process.  By the time I’m actu-
ally admitted into the program, I will
already be halfway through it! This
gives you the perfect opportunity to
start working immediately toward
that degree you keep promising your-
self to earn someday.  There’s no
pressure to be admitted for you to
get started, and when you are ready
and confident, submit the degree pro-
gram application on your own terms.
Take your dreams seriously and get
started today, taking one class at a
time as it fits your busy lifestyle. Who
knows, you and I may graduate at
the same time.

Educational Goals in Sight
and Attainable

Ali Ashu
Colby Albasini
Andrea Beaver
Ted Brockhuis
Art Causin
Erin Crockett
Tim Crawley
Priscila De Lima
Flora Fung
Sabine Hoppe
Debbie Luiz
Denise Maynard
Timothy Stiglets
Bob Suckow

  Certified Exporter 

Mrs. Humign Jie - China
Mrs. Shen Xiao Lan - China
Mrs. Yin Liang Qian – China
Mrs. Gu Jia Wen – China
Mrs. Sun Zhe – China
Mr. Zhou Min Jie - China

    Certified U.S. Export
    Compliance Officer 

Greg Ashby - VA
Simon Bolivar - AZ
Vanessa Fitzmaurice - MD
Laura Forte - AL
Kelli Litrell - KS
Anthony Salerno - NJ
Bob Suckow - NY
Cynthia Tourville - MO

Certified International Trade
Logistics Specialist 

Mrs. Zhengmeiwen - China
Mr. Chen Xiao Yuan – China
Julie Oloyede – Nigeria
Eunice Tetede – Nigeria
Jacob Shekarau – Nigeria
Ali Hamza – Nigeria
Joshua I. Ahuama - Nigeria

Everyone hates the technical
problems that inevitably occur with
computers, but for those of us attend-
ing school online, those inconve-
niences become much more serious
than simple annoyances.  I’ve talked
with many students in a panic when
their technology has failed them, and
I came to realize that my classmates
are not aware of the Institute’s policy
regarding this issue.

We know that no one here is in
high school, under the age of 20, and
is past the time of petty excuses for
late homework and failure to attend
class.  If your computer crashed, your
Internet service died or your
company’s network went down,
don’t panic. When this situation hap-

pens, just call the Institute immedi-
ately, and we will notify your instruc-
tor of what has happened.  If you
inform us of your problems when
they occur, in most cases, we can
help you make arrangements with
your instructor so that you aren’t
seriously penalized for matters out
of your control. And remember, you
can always access the classroom at
a local library computer if it comes
to that.  The important thing to re-
member is to communicate. Letting
a week or more go by before telling
us of a serious technical problem will
make it difficult for us to assist you.
By being proactive, you will find that
most issues can be resolved in your
favor.

Technology Error in Your Favor



Visit us Online at: http://www.iiei.edu

2432 West Peoria Avenue, Suite 1026
Phoenix, Arizona USA 85029
Phone: (800) 474-8013
Outside  U.S. (602) 648-5750
Fax: (602) 648-5755
E-mail: info@expandglobal.com

The International
Import-Export Institute

The International Import Export Institute
Providing the Professional Certification Standard to the Import

Export Community Worldwide Since 1995

Visit our Website at www.iiei.edu
or Call (800) 474-8013 Outside the U.S. 01-602-648-5750

Considering a Career in International Trade?

Who better to provide the knowledge, skills and degree
than the globally recognized certification body to the

international trade industry.

Live anywhere in the world and and learn online.

Bachelor of Science
in International Trade Management

AccreditationGreat careers don’t  just happen,
they are planned !

Speak to an Academic Advisor today about your career goals for tomorrow!

New Semesters

Starts July 8th

and Oct 21st


